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INVESTMENT PHILOSOPHY
We mange portfolios for absolute return. We don’t try to beat the markets, but we do strive to have a positive 
return regardless of current market conditions. As we enter a new secular bear market , we believe a long/short 
strategy is the best way to provide an absolute return portfolio. Our philosophy is as follows:

1. Produce consistent, solid risk-adjusted performance while managing portfolios in a tax-aware manner. 

2. Recognize successful investing as a discipline that relies on economics, finance, accounting and investor 
psychology.

3. A core/satellite portfolio that explores ideas across all equity market sectors and styles, without regard to whether 
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3. A core/satellite portfolio that explores ideas across all equity market sectors and styles, without regard to whether 
they are “value” or “growth.” 

4. Use of proprietary indicators to go long or short in satellite portfolio

5. Concentrate on high quality Exchange Traded Funds (ETFs).

6. Focus on long-term client relationships based on developing trust and confidence by achieving individual 
investment objectives and by providing customized portfolio management services.



THE ECONOMIC/INVESTMENT CYCLE
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Economic Slowdown -
Recession Ahead

Cyclical recovery-
Market rising

Accumulate Stocks 
Bear Market - Recession



WHY LONG/SHORT?
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WHY LONG/SHORT?
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INVESTMENT PROCESS

Quantitative Screening Techniques
• Use proprietary quantitative screens to measure changes in earnings power of individual issues and capital 

inflows/outflows for each stock based exclusively on reported financials.
• Determine stage of economic/investment cycle, concentrating on those sectors and styles where stocks will 

have the most rapid potential profit increase.

Fundamental Analysis
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• Employ classic fundamental securities analysis.
• Calculate risk/reward parameters of each potential investment for a 12-18 month time horizon.

Use of Mutual Funds
• Mutual funds are used in most models to provide active management opportunities rather than using actual 

derivatives in the portfolio.



INVESTMENT PROCESS

1.Begin with the constituents of a broad-based index and
separate them into growth, value and core segments.

2. Based on style designations, score the stocks using a set of
growth, value or both factors.

Style Designation  

Value GrowthCore/Blend  

Growth Factors: 
3-, 6-, 12-month
Price Change 

1-yr Sales Growth 
Price/Sales  

Growth and Value 
Score using both  
sets of factors 
Take the better of  
the two scores.  

Value Factors: 
Price/Cash Flow 
Price/Book 
Return on Assets  

Broad-Based  
ETF Universe 
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3. Rank all stocks by their final score and eliminate from
consideration the lowest 25%.

4. Rank the remaining stocks into quintiles. The top quintile
stocks get a total weight of 5/15ths, the second quintile stocks
get a total weight of 4/15ths, etc. Each stock is equally-
weighted within its quintile.

5. Repeat the process quarterly, rebalancing and
reconstituting the index.

Ranking and Weighting System  

5/15th(33.3%)  Top Quintile  

4/15th(26.7%)  2ndQuintile  

3/15th(20%)  3rdQuintile  

2/15th(13.3%)  4thQuintile  

1/15th(6.7%)  Bottom Quintile  

Keep Top 75%  Eliminate Bottom 25%  

Rebalance



PORTFOLIO CONSTRUCTION / 
RISK CONTROL

• The value/growth style blend varies between 70% maximum of one 
style and a minimum of 30% of the other style.

• Diversify portfolios typically over 6-10 major industry groups, 
emphasizing those areas that fundamentally seem attractive based on 
continuous risk/reward appraisal. 
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• Portfolios are managed with the use of institutional class mutual funds, 
considering client objectives and risk tolerance. After evaluating 
market conditions, exercise control of portfolio volatility through a 
focus of Beta, R2, group concentration and the numbers of issues held.

• Ability to go long or short outside of core portfolio.



ASSET MANAGEMENT FEES

Below is a typical fee schedule for investment advisory services

$250,000 to 500,000 2.25%

$500,001 to 750,000 2.0%

$750,001 to 1,000,000 1.75%
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$750,001 to 1,000,000 1.75%

$1,000,001 to 2,500,000 1.50%

$2,500,000 to 5,000,000 1.25%

Above $5,000,000 1.00%



SUMMARY

• Large-cap core equity management combines value and growth styles at 
different phases of the economic market cycle to enhance potential 
investment returns

• Flexibility of this approach combines the services of an individual 
portfolio manager relationship with the strength and depth of the Rothe 
Financial Group.
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Financial Group.
• Combining various complementary management strategies and disciplines 

enhances investment opportunities
• Serving client needs, attempting to achieve investment goals and 

providing investment comfort is basic to our mission in building long-
term relationships based on trust and confidence



ABOUT US

The Rothe Financial Group was founded by John Rothein 2006 to provide custom money management 
solutions to investors.

As president of the Rothe Financial Group, John takes a comprehensive approach to investment 
management. He sees his role as helping people make well-informed decisions about their investments 
and retirement plans – providing them with greater financial peace of mind and security. 

With more than a decade of experience in the financial services industry, John has worked closely with 
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With more than a decade of experience in the financial services industry, John has worked closely with 
clients in the U.S. and Europe to grow and manage their wealth. His main areas of expertise include: 
portfolio management, investment strategy, estate planning, and goal based financial planning. 

Prior to starting the firm, John was a Vice President & OMEGA Portfolio Manager with Oppenheimer & 
Co., and began his career at Morgan Stanley where he served as Vice President-Investments. 

John lives in Vienna, VA, with his wife, Jennifer; their children, Evelyn and Jack; and their two dogs, 
Finn and Ellie.



© 2008 Rothe Financial Group, LLC. This presentation is intended for informational purposes only. The information and statistical data contained herein have been obtained from 
sources we believe to be reliable but in no way are warranted by us as to accuracy or completeness. The opinions expressed are those of Rothe Financial Group, LLC.  and are subject 

to change without notice. No part of this presentation may be reproduced in any manner without the written permission of Rothe Financial Group, LLC. Any securities discussed 
should not be construed as a recommendation to buy or sell and there is no guarantee that these securities will be held for aclient’s account nor should it be assumed that they were or 
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should not be construed as a recommendation to buy or sell and there is no guarantee that these securities will be held for aclient’s account nor should it be assumed that they were or 
will be profitable. Past performance does not guarantee future comparable results.  

Registered Investment Advisor

Form ADV II available at request
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